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February 13-26, 2010

Orders must be submitted by your Consultant

. L]
M (. by Friday, February 26, 2010.

Beat the winter doldrums with friends and great gift bargains
from Tupperware. It’s just like enjoying an early spring.

Save 50%

Modular Mates® Round Set

Save 50%! Mix salad dressings and store all
sorts of liquids and spices, including our Simple
Indulgence™ line of seasonings. Includes one
Modular Mates® Round 1 (7 0z./200 mL), one
Round 3 (22 0z./650 mL), two Round 2 (15
0z./425 mL), two Stor-N-Shake™ Seals, and two
Drip-Less Seals. $48 value.

89233 Brilliant Blue seals

89234 Passion seals

$24.00
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Ice Prims™ Set

Save 50%! Enjoy the look of fine crystal
with the durability of Tupperware®
products. Includes Ice Prisms™ Large
Bowl (142 cup/3.4 L) and four 16-
0z./475 mL Tumblers. $57.50 value.

89228 $28.50

Microfiber
w Towel Set
ARESE Save 50%! Ultra-
'S T Y absorbent towels make
i any cleaning job easier.
Includes reusable Gift
Box, two each of Microfiber Kitchen
Towels and Dishcloths and an exclusive
Stainless Steel Polishing Cloth. G
$37 value.

89229 $18.50
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Sweetheart Lunch Set
Save 50%! Help a loved one
eat healthy. Includes Sandwich
Keeper, 212-cup/600 mL
Modular Bowl, 16-0z./470 mL
Tumbler with flip-top seal.

$21 value.

89230 $10.50

Save 40%

2-Pc. Forget Me Not™ Sweets for My Sweet Set  Servalier® 4-cup/950 mL w

Round Set Save 40%! Make good-tasting Bowl Set

Save over 40%! Keep small treats that are good for you, too. Save over 40%! Versatile bowls

pieces visible in your fridge. Includes Small Microsteamer, are easy to handle and pass, Jumbo Bread Server
Round 12-0z./355 mL containers four Dessert Bowls with covers making them ideal for parties and Save 40%! Keep bread or baked
store half an onion, tomato or and four Dessert Plates (bowls entertaining. Set of two includes goods fresh. Stores up to large-
citrus. Hang from a solid or wire and plates not intended for “Quick-as-a-Wink” instant seals. size bread loaves or assorted
refrigerator shelf. $12 value. microwave). See Tupperware.com $19 value. baked goods. Brilliant Blue seal.
89227 $7.00 for a selection of healthy dessert 89231 $11.00 $20 value.

recipes for this set. $42 value.

89226 $25.00

89232 $12.00

© Tupperware 2010 English - U.S.

For Hosts during February 13-26: Save 75% on the complete
Clear Mates™ 12-piece collection in the mid-February flyer! When
your party reaches $450 in sales and two friends date and hold their
own parties, you qualify to purchase the set for only $25!* It's a $101
value. Includes both the Clear Mates™ 4-Pc. Large Container Set
and the Clear Mates™ 8-Pc. Small Container Set.

9235 $25.00*

* Limit one with $450 in party sales and 2 datings held. Offer does
not count toward party sales for Host Credit. Future datings must
be held within 21 days.

Note: Colors may vary and substitutions may occur.

Tupperware
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For New Consultants who start their businesses during February 13-26, 2010

®

Starting your business is easy as 1, 2, 3!

1 Join Today

Your Tupperware business can help you achieve your heart’s desire. Start by choosing a kit that fits you.

Both the Executive Business Kit and the Business Kit include Tupperware® products, supplies and
training material to get you started and hold your first 3-5 parties.

Business Kit

“Say Yes!” Gift

To welcome you to the best business opportunity
available, you can add TupperWave® Stack Cooker
products to your demonstration kit FREE! Just for
starting your business during February 13-26, 2010,
you qualify to receive the TupperWave® Stack Cooker
134-Qt./1.75 L Casserole with Seal, the %-qt./750 mL
Casserole Cover and the Colander.

The pieces complete the Stack Cooker Starter Set
included with the Executive Business Kit. And, the Say

9 Hold Parties

You're in business for yourself—but not by yourself! Your Manager
and Director are there to help you every step of the way.

Activation Challenge

and Award

During February 13-26, when you start
your business and also achieve $450
U.S./$550 CAD or more in personal
sales, you qualify to receive exclusive
Host  products from the new
Tupperware® Spring & Summer 2010
Catalog. A Host Gift Special is a
collection of products available free for
qualifying Hosts. Demonstrating part or
all of the Host set helps you date more
parties.

* For this challenge, New Consultants must
start their businesses during February 13-26
and achieve $450 U.S./$550 CAD or more in
personal sales by February 26.

Did you select the smaller Business
Kit to start your business?

By starting and becoming qualified*
during these two weeks, you'll qualify to
receive the Picnic Starter Set from the
catalog’s exclusive Host Gift Special
FREE. Retail Value: $166 U.S./$189.75
CAD.

Did you select the larger Executive
Business Kit to start your business?
By starting and becoming qualified”
during these two weeks, you'll qualify to
receive the entire Host Gift Special, the
Picnic Complete Set, featured in the
new catalog, FREE. Retail Value: $283
U.S./ $337.75 CAD.

Confidence is contagious, pass it on! The key to your ongoing success is to share the
Tupperware Opportunity with others. You'll help others achieve their hearts desires by
building their own Tupperware business. At the same time you’ll increase your income and
earn free products, special awards, trips, recognition and more. And, through the STAR
Program you can even (For
details, talk to your Director or go to the Sales Force website. Click on the My Success
tab, then Welcome New Consultants and STAR Program.)

Yes! Gift provides new Consultants who select the
smaller Business Kit with a way to demonstrate the
TupperWave® line. It’s one of the money-saving and
time-saving products that your customers will be
clamoring for!

©2010 Tupperware 2010-047-030 English




February Sign & Start DIQ

Make February The Start Of Your Year To Step Up To Director!

Ever dream of becoming a Director? Leading your own team and enjoying the
perks of Directorship? Now's the perfect time to make it happen. In February, you
can sign up for the DIQ program and start the program all in the same month.
Give yourself a one-month advantage and promote to Director in time for Jubilee!

How Do | Sign and Start?

Sign and mail or fax in the Director in Qualification (DIQ) agreement by 10 a.m.
Eastern Time on February 19 to participate. You can use the February sales
month to both qualify to enter the DIQ program and to complete month 1 of the
program! Take a look at the benefits.

Why Sign & Start in February
= February counts as Month 1 and you are compensated as a DIQ
= Use May Birthday Weeks for a powerful Month 4
= Build on May datings and sales to help finish the program strong in June

and July
= And, complete Month 6 before Jubilee so everyone can celebrate your success!

Think "2-5-7-9... DIQ is Mine!"
To qualify to enter in February:
= $2,000 sales by you and your personal recruits
= $500 minimum personal sales
= $7,000 "Dream Team" sales
= 9 Active Personal Recruits

Go to the WOW DIQ Development Agreement

As you qualify for DIQ and build your team, the next six months will be a life-
changing experience for you, and those you welcome onto your team. Your
Director and Regional Vice President will support you and cheer you all the way!
We look forward to celebrating your success very soon!



Tupperware
Star Search Challenge

Do You.... Star Search

e Love Recognition and Rewards?
e Love Competition?

e Want to have Fun?

e Want to Showcase your Tupperware Party Skills &
Demonstration Talent?

Tupperware 2010

Star Search 2010: The Second Season
For all Sales Force Members
March 1-May 28, 2010

Calling all members of the Tupperware Sales Force!

Tupperware is searching for the Brightest Party Star in two
categories ...

Consultants—Star Managers (including DIQs)

and

Directors and above

...who can demonstrate the most vibrant Party!

Get ready to strut your stuff for your Tupperware friends at Jubilee
2010!

Tupperware Star Search Challenge 2010
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Flyer valid from February 13-26, 2010

One-Week Activity Challenge
For all Sales Force Members
February 13-19, 2010

Here’s a “sweetheart” of an opportunity to
receive products featured in the upcoming
catalog for special price or even FREE!

This week, hold and submit one average
party—that's $450 U.S./$550 CAD in
personal sales—and you qualify to
purchase two products of the future, “his”
and “hers” lunch sets, for just $15 U.S./
$20 CAD.

Or, receive both sets FREE when you hold
and submit two average parties—that’s
$900 U.S./$1,100 CAD in personal sales!

These reusable lunch solutions help save
money on restaurant or carry-out meals
and protect the environment from
disposable food containers. They’re also
perfect for sharing a romantic lunch with a
friend. The combined retail value for both
sets is $70 U.S./$85 CAD.

Fashion Lunch Set for her includes
butterfly motif lunch bag (Q), CrystalWave®
Soup Mug and CrystalWave® 4Vi-cup/
1.1 L Container plus one 16-0z./470 mL
Tumbler and virtually liquid-tight seal with
flip-top spout.

His Lunch Set includes lunch bag (Q) with
outside zipper pocket, two CrystalWave®
4Ys-cup/1.1 L Containers and the 16-0z./
470 mL Tumbler and virtually liquid-tight
seal with flip-top spout.

Personal Sales Challenge
For all Sales Force Members
February 13-26, 2010

Build your party sales and you can qualify to receive
a business tool FREE! Achieve $900 U.S./$1,100
CAD or more in personal sales—that’s two average
parties—during these two weeks and receive the
starter set in the Spring & Summer 2010
Catalog’s exclusive Host set.

Hold and submit three average parties—that’s
$1,350 U.S./$1,650 CAD or more in personal
sales—during these two weeks and you qualify to
add the rest of the items so you can demonstrate
the complete catalog Host Gift Special.

Star Search: The Second Season
For all Sales Force Members

March 1-May 28, 2010 Star Search

Be a Tupperware demonstration star! \We're searching for the Brightest
Party Stars in two categories—Consultants through Star Managers
(including Directors in Qualification) and Directors and above.

You just might be the next Tupperware “party idol”.

Get ready now to strut your best party stuff for your Tupperware friends at
Jubilee 2010. Polish your party demonstration, including recruiting and
dating bids, and enter the 2010 Tupperware Star Search! See the Star
Search flyer online for details.

@AQYP for Future Fun Challenge!

For all Sales Force Members attending Jubilee 2010
January 30-May 28, 2010

Earn spending money for your Jubilee trip! During the challenge period,
achieve your team sales minimum plus recruiting and step-up goals and
attend Jubilee 2010, and you'll qualify to receive a Disney® Gift Card award
valued between $150 and $400 U.S.

Use the gift card to pay for Disney® theme park tickets, meals and more. See
the “Party For Future Fun” flyer for details.

Give a Day. Get a Disney Day.

In 2010, Disney is celebrating people who volunteer a day of service by
giving them a free one-day ticket to a theme park at Disneyland® Resort or
Walt Disney World® Resort. Sign up now and be one of 1 million people
who Give a Day & Get a Disney Day! Learn more by going to this website:
www.giveadaygetadisneyday.com.

q )
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Flyer valid from February 13-26, 2010

februarypro

®

recruitchallenge

Chain of Confidence® Necklace
For all Sales Force Members
February 13-March 26, 2010

Become an inaugural member of the Chain of Confidence®
Movement when you encourage others to start their own
Tupperware businesses and support them as they become
qualified. During February 13-March 26, you can qualify to
receive a dazzling award—the Chain of Confidence®
Necklace. It's a symbol of your dedication to empowering
others and an emblem of your membership in this life-
changing program. See the “Chain of Confidence” flyer for
details.

Registered New Consultant Challenge
For all Sales Force Members
February 13-26, 2010

For each New Consultant that your register during these two
weeks, you'll qualify to receive the exclusive Decade of the
Party Car Magnet! Promote your business everywhere you
travel. 12 x 18”.

&

PQR Challenge
For all Sales Force Members
January 30-February 26, 2010

Receive awards when you personally recruit a
New Consultant during the challenge period
who becomes qualified with $450 U.S./$550
CAD in personal sales during their first 30 days.

1st Personal Qualified Recruit (PQR): Receive
a product of the future, the Tupperware® Eco
Tumblers Set. Sustainable solutions! Six Eco
Tumblers feature endangered winged, finned
and furry friends from around the world. Each
Eco Tumbler includes a virtually liquid-tight seal
with flip-top spout for transporting beverages.

2nd PQR: Receive a product of the future, the
Herb Chopper. Place your favorite herbs in the
bowl, lock the top and pull the drawstring for
easy minced herbs. Alternating blade provides
complete coverage for even chopping.

3rd PQR (or more): Receive a product of the
future, the FridgeSmart® 4-Pc. Set. Containers
feature a redesigned visual guide for the
permanent storage chart. Includes one each of
the Small, Medium, Medium Long and Large
containers.

Includes gift box.

Perfect 10 and Terrific 20 Recruiting
For Directors only ® January 30-February 26, 2010

Focus on achieving a Perfect 10 (or higher) in recruiting this month. Imagine
the thrill you'll get from watching your team member’s enthusiasm and
confidence grow as their potential expands.

As an added incentive, when your
team achieves Perfect 10 recruiting
during January 30-February 26,
you'll qualify to receive the 3-Pc.
Chef Series™ Pro Knife Starter
Set.

Say Yes! Gift

Then, when you team achieves
Terrific 20 (or higher) recruiting
during the same four weeks, you'll
qualify to receive the 3-Pc. Chef
Series™ Pro Knife Complements
Set.

For New Consultants who start their businesses

during February 13-26, 2010

New Consultants who start their businesses during these two weeks can
add the TupperWave® 1%-Qt./1.75 L Casserole with Seal, the 3/4 qt./
750 mL Casserole Cover and the Colander to their demonstration kit. The
three pieces complete the Stack Cooker Starter Set included with the
Executive Business Kit. And, the Say Yes! Gift provides new Consultants

who select the Business Kit
a way to demonstrate
the TupperWave® line.

©2010 Tupperware 2010-047-030 English




Challenge Dates: February 13-March 26, 2010

Quialify to receive your necklace!

Find someone special and share the gift of confidence with
them! One of the greatest benefits of embracing the Tupperware
Opportunity is the chance to develop confidence in yourself and
others and now it’s your time to let your confidence shine!

Consultants:
Achieve one Personal Qualified Recruit (PQR)*

During the challenge period, become an inaugural member of the
Chain of Confidence® Movement when you encourage others to
start their own Tupperware businesses and support them as they
become qualified*. You can qualify to receive a dazzling award—a
symbol of your dedication to empowering others and an emblem of
your membership in this life-changing program.

Managers and Star Managers:
Achieve two PQRs*

DIQs and Directors:
Achieve 3 PQRs*

Become an inaugural member by changing lives. Just challenge
yourself to share confidence with everyone you meet. Your self-
assurance and poise will shine as bright as this stunning award!

* New Consultants who start their business between February 13-March 26, 2010, and who achieve
$450 U.S./$550 CAD in sales during their first 30 days in the business.

Note: Award will be available in late April.

The Chain of Confidence® Necklace is a 18”/46 cm silver cobra

chain that includes a custom-designed gold- and silver-colored

slide. It features the Chain of Confidence® logo with the center ‘O’ Tupperware® C H A I N O F
encrusted with clear stones. Every Tupperware Consultant is a 3
shining example of the power of confidence, and qualifying to wear CO N F I D E N C E
this beautiful piece is a perfect way to show it! ENLIGHTEN. EDUCATE. EMPOWER.

2010 © Tupperware. All Rights Reserved
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Party for Future Fun

Challenge Dates: January 30, 2010-May 28, 2010

Make your Jubilee experience even more memorable! Aim high, reach your
goals and qualify to earn a Disney Gift Card award valued between $150 to ‘
$400 U.S.! Use the Disney Gift Card for a variety of once-in-a-lifetime p
experiences during your Jubilee stay at Walt Disney World® Resort. ' T oue

Bring your family and make this Jubilee an event to remember! Bask in the © DISNEY
Florida sunshine as you snorkel in the Shark Reef at Disney’s Typhoon

Lagoon Water Park, or sit ringside at Cirque du Soleil® La Nouba™ as acrobats soar overhead. Design your

own roller coaster (then ride it!) at DisneyQuest® Interactive Theme Park, be amazed with fireworks at Epcot®,

or relax at one of Disney’s award-winning restaurants.

Enjoy the hundreds of amenities of Walt Disney World® Resort during your Jubilee experience by sharing the
Tupperware Opportunity and making your business magical. You'll be on your way to added fun in no time!

Consultants-DIQ
During the challenge period, achieve the team sales minimum plus gather team sales, PQRs and step up
career levels to accumulate points. Then attend Jubilee and collect your gift card!

e 1 point for each $450 U.S./$550 CAD in team sales

¢ 2 points for each PQR (Personal Qualified Recruit) who achieves $450 U.S./$550 CAD in personal sales
during their first 30 days

e 5 points for each new level you step up to, including qualifying to participate in the Director in Qualification
program!

Directors and above
During the challenge period, have 3, 4 or 5 personal team members qualify for a gift card and attend Jubilee.
Collect your gift card at Jubilee!

Level Consultants Managers Star Managers “ Directors m
75 110 3 Team $150 Disney
Qualifiers Gift Card
4 Team $250 Disney
Qualifiers Gift Card
70 100 145 5 Team $400 Disney
Qualifiers Gift Card
Team Sales $10,000 $16,000 U.S./ | $24,000 U. $32,000 U
$12,250 CAD | $19,550 CAD | $29,250 CAD | $39,250 CAD
Notes: Qualification is based on your career level at the start of the February sales period on January 30, 2010, regardless of any new level stepped up/down to during the qualification period.
Tupperware reserves the right to audit and verify qualifications.
To receive the Disney Gift Card award, the qualifier must attend Jubilee 2010. All qualifiers must be registered for Jubilee 2010 by July 2, 2010. Gift card award is non-transferable and cannot be redeemed for cash.
Some Disney experiences require advanced reservations or are very popular any may have limited availability. Visit the Walt Disney World® Resort web site or call the appropriate Disney location to learn more about

each experience and the corresponding booking guidelines
® 2010 Tupperware ENG

Earn

Double
Points

for team sales
and PQRs during
February 13-26!

Disney Theme Park tickets
Dining at most Disney restaurants
Disney merchandise
Disney Resort hotel nights
Disney Florist
Disney Resort hotel recreation
Disney Water Parks
Cirque du Soleil® La Nouba™
DisneyQuest® Indoor Interactive Theme Park
Disney Photo Pass®
And more!

As to Disney artwork/images above © Disney



DECADE OF THE PARTY

You’re invited...

...to be the

Host with the most!
Host one of the 10 biggest qualifying
parties* and you’ll be recognized as a

...to be part
of the excitement

as we launch the Tupperware Decade of
the Party in 2010. It’s a celebration of the
friendships made and the fun had at
Tupperware parties for 60 years. Be a
guest, host a party, or embrace the
Tupperware  Opportunity —it’s  your
chance to join the party!

Top Party Host. Invite everyone to
experience Tupperware® solutions and
place an order. To be eligible, parties
must meet the minimum party sales and
datings level needed to qualify for the
exclusive Host Gift Special.*

Daily Top Party Hosts receive the
TupperWave® Stack Cooker Starter
Set, a over $59 suggested retail value.
With the Starter Set, you can create
delicious, nutritious dishes in mere
minutes, right in the microwave.

...tobe a
Top Party Guest!

Up to 10 guests who place the highest
order receive the Large Sports Bottle.
Avoid disposable alternatives and save
money by bringing water from home in
this reusable 25-0z./759 mL bottle. Over
a $13 suggested retail value.

...to continue
the celebration!

There’s no limit to the number of times
you can qualify as a daily Top Party Host.
If you were a guest, you'll want to host
the next party. Besides being treated like
royalty at your own party, every Host
receives free gifts and exclusive rewards.
Start your own Tupperware business and
discover how to make your dreams come
true. With Tupperware, there’s always
something new happening.

* Up to 10 parties submitted each day will be Top Parties! To qualify as a Top Party, the party must have the minimum party sales and datings required for the exclusive Host Gift Special. If the minimum party sales level
for the Host Gift Special increases, the minimum requirement for a Top Party will increase to match the new level. Qualifying party sales are those that count toward the party total for calculating Host Credit. Cash and
Carry sales, up to the maximum allowed in My Sales, will count toward party sales for Top Party qualification. However, Host half-off purchases and Host co-payments do not count toward the party sales total. Top
Parties also will be based on Tupperware career title categories—Consultants, Managers, Star Managers, DIQs, and Director level and above . Up to two parties from each Tupperware career level will qualify.

Note: The Top Parties promotion is valid January 1, 2010, through December 31, 2010. Parties will count on the day that they are actually submitted in the My Sales Web Application system.
Colors may vary and substitutions may occur.

©2009 Tupperware 2009-339-164 English




Qualification period:
January 30—November 27, 2010

(February through
November 2010 sales months)

Goals are available online.

A land that offers an adventure
of mythic proportions, filled
with centuries-old castles and
modest thatched cottages.
Bustling cities and charming
villages. Soaring cliffs and scenic
coastlines. Sacred sites and
exuberant festivals. This is
Ireland —the Emerald Isle—
cloaked in legend,

embracing the future.

Enjoy it all on an exclusive
6-day, 5 night trip to Dublin
and the Irish countryside.
It’s your award as a

Royal Circle 2010 achiever.
Storied and beautiful,
Ireland is rising to meet you.

Ghac heaven has kissed
Wich meledy, mirch

ANO meadow aNO MIST.

— ANGNYmMOUS



@) Tupperware Eco-Friendly Fundraising!

Preserving your future

Support a great cause while helping preserve the future of our planet by purchasing durable, sustainable products
that last a lifetime. With a Tupperware Fundraiser, 40% OF YOUR PURCHASE WILL BE DONATED TO THE

FUNDRAISING ORGANIZATION. That's $10 for every $25 you spend!

So... have fun shopping and feel good about it!

"3

e ~h ~e ~0

a 12-0z./360 mL Tumbler
5500 Natural/Lime $5.75
Amount donated: $2.30

b 4-0z./120 mL Snack
Cups (set of 2)
5501 Pink Delight $7.00

C Hang-On-Spoons
(set of 4)
5502 Lime/Fuchsia $8.00

d Personal Salt & Pepper
Shaker Set
5503 Fuchsia $9.00

€ Banana Keepers
(set of 2)
5504 Sunkissed $9.00

Amount donated: $3.60 Amount donated: $3.60

<

-@ ~Q .0
i Modular Mates® Round 3
with Drip-Less™ Seal

5510 Natural/Cool Aqua $14.50
Amount donated: $5.80

Amount donated: $2.80 Amount donated: $3.20

2 =3

L

f Classic Sheer® Midgets®
Set (2 0z./60 mL)

5505 Natural/Cool Aqua $9.50
Amount donated: $3.80

h Snap Together
On-the-Go Cutlery Set
5509 Sugar White $12.50
Amount donated: $5.00

j Tupperware® Jumbo
Shopping Bags Q (set of 2)
5511 $14.75

Amount donated: $5.90

g “Heathy Set” Includes

one 16-0z./500 mL Tumbler and
two 4-0z./120 mL Snack Cups
5508 Pink Delight $12.00
Amount donated: $4.80

e
- “m 0
I i h K 3, . ™
Kk 2-cup/500 mL (Sestzrfg\)lvw eepers m 20-0z/600 mL n 6-cup/1.4 L O Lunch’n Things
Servalier® Bowl Set Wonderlier® Bowl Container

5517 Lupine $17.00
Amount donated: $6.80

CrystalWave® Soup Mug 5513 Cool Aqua/G Fi
5512 NaturallLime/Snow White — gag 00

$15.00 Amount donated: $6.00
Amount donated: $6.00

4 )

e Bananas contain natural mood-enhancing proteins and only 100
calories, 29 grams of carbohydrates and no sodium. Buy the set of
2 Banana Keepers and you and a loved one can enjoy bruise-free
bananas on the go.

5515 Grape Fizz $15.50
Amount donated: $6.20

5514 Natural/Lime $15.50
Amount donated: $6.20

HOME Rating System
Tupperware® products help you live healthier, get better
organized, save money and safeguard the environment. o

e Save money on the purchase of disposable sandwich bags and reduce
waste by using our fun, colorful Sandwich Keepers and Lunch’n
Things™ Container.

Products rated™h can help you lead a healthier lifestyle.

Products rated®™ 6 allow you to better utilize household storage space.
e Eliminate waste created by disposable grocery bags with practical,

Products rated™ W) offer superior value and can put more power in your pocketbook.
reusable Tupperware® Jumbo Shopping Bags.

Products rated™ @ can help you eliminate waste.
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a 8%-cup/2.1L
Wonderlier® Bowl

5519 Cool Aqua $18.00
Amount donated: $7.20

b 4%-cup/1.1L
CrystalWave® Container
5520 Natural/Cool Aqua/

Snow White $19.00
Amount donated: $7.60

N

C Large Sports Bottle
(25 0z./750 mL)

5523 Lupine $19.00
Amount donated: $7.60

d 1%-cup/300 mL
Modular Bow! Set
5525 Natural/

Brilliant Blue $19.50
Amount donated: $7.80

Did you know'/

=

€ 12-cup/2.8 L
Wonderlier® Bowl!
5526 Lime $21.00
Amount donated: $8.40

- - .9 \m
f Small Sports Bottle g Small Sports Bottle h 13-cup/3.1 L Cereal Storer i FridgeSmart® Medium
(14 0z./415 mL) & (14 0z./415 mL) & 5530 Brilliant Blue seal $22.50 (7 cup/1.6 L)
Sandwich Keeper Sandwich Keeper 5531 Passion seal $22.50 5534 Tropical Water seal
5529 Fuchsia $21.50 5528 Lime $21.50 Amount donated: $9.00 $23.00

Amount donated: $8.60

Amount donated: $8.60

Amount donated: $9.20

~h

~h

-e

&

e

j 2-cup/500 L

Everyday Bowl Set

5536 Cool Aqua/Lime/Pink
Delight/Fuchsia $25.00
Amount donated: $10.00

Kk Boy’s Lunch Bag Q,
Sandwich Keeper &
4-0z./120 mL Snack Cup
5537 Cool Aqua/Lime $27.00
Amount donated: $10.80

Questions about products?
Contact your Tupperware Consultant:

| Girl’s Lunch Bag Q,
Sandwich Keeper &
4-0z./120 mL Snack Cup
5538 Fuchsia/Pink Delight $27.00
Amount donated: $10.80

m Small Sports Bottle Set
(14 oz. /415 mL)

5540 Fuchsia/Lime $28.00
Amount donated: $11.20

N Insulated Tumbler
with Drip-Less™ Seal
(24 0z./700 mL)

5541 Cool Aqua $29.00
Amount donated: $11.60

0

~h

O FridgeSmart® Large
(19%2 cup/4.6 L)

5542 Brilliant Blue seal $32.50
Amount donated: $13.00

P Pak-N-Stor® Canister Set
(5% cup/1.3 L and

8% cup/2.1 L)

5543 Exclusive artwork* $34.50
Amount donated: $13.80

* Artwork not covered by Limited
Lifetime Warranty.

q Fashion Lunch Bag Q,
16-0z/ 475 mL Tumbler with
seal, 4%-cup/1 L CrystalWave®
Container and Hang-On-Spoon.
5548 Fuchsia/Gum Drop $35.00
Amount donated: $14.00

e Interested in seeing more items or paying with a credit card? Shop online! Contact your Tupperware Consultant for an exclusive TupperConnect™ online
fundraiser link. Send the link to your colleagues, friends and family so they can help support the fundraising organization.
¢ Interested in hosting a Tupperware Party and qualifying for free gifts? Contact your Tupperware Consultant, or call: 888-887-9273.

[
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Preserving your future”



Tupperware

Preserving your future

Fundraising Order Form

Thank you for your order! We’re proud to support the communities in which we
live and work. We’re dedicated to providing the finest service, quality and value
in the fundraising industry.

SELLERS NAME:

Raising Funds for:

All orders must be placed by:

Customer

Item #

Quantity

Description

Price

Total

Sales Tax

Item Total

Name

Home Phone

Email Address

Address

Apt.

City State

Zip

Payment by:

cash[] check[d

Order Total

Name

Home Phone

Email Address

Address

Apt.

City State

Zip

Payment

by:

cash

O check[]

Order Total

Name

Home Phone

Email Address

Address

Apt.

City State

Zip

Payment

cash[J check[]

Order Total

Name

Home Phone

Email Address

Address

Apt.

City State

Zip

Payment

by:

cash

O check[d

Order Total

Name

Home Phone

Email Address

Address

Apt.

City State

Zip

Payment by:

cashd checkO

Order Total

Right to Cancel: You may cancel this transaction, without penalty or obligation, by providing written notice to the Tupperware Consultant identified
above, within three (3) business days from the date you place your order for Tupperware® products. If you cancel, you must make available to your
Tupperware Consultant any goods delivered to you under this contract of sale. The goods delivered to you must be available for pick up at your
residence and be in as good a condition as when received. If your Tupperware Consultant does not pick up the goods within twenty (20) days of
the date of your written notice of cancellation, you may resend or deliver a signed and dated copy of your written notice of cancellation directly to
L Tupperware U.S., Inc. P.O. Box 2353 Orlando, FL 32802 attention Customer Care or call 1-888-TUPWARE.

Order Form Total

Please make checks payable to:

Limited Lifetime Warranty: Tupperware® brand products are warranted by Tupperware against chipping, cracking, breaking or peeling under normal noncommercial use for the lifetime of the product.
Quality Warranty: Products in this catalog marked with the Q symbol are warranted to be free of manufacturing defects for one year from the date of purchase.

Replacement: If you receive a product you believe to be covered by one of the foregoing warranties, call your Tupperware Consultant or Director for a free replacement. Warranty replacement for Chef Series™ Knives or Cookware requires shipping the product to
Tupperware at your expense. If, due to unavailability, actual product replacement cannot be made, we will credit the full purchase price amount toward future purchases or Tupperware® brand products. If the issue is not covered by warranty, the product will not be
returned. Warranty replacement items or parts will be subject to shipping and handling charges.

Fundraiser Sales Tax: Organizations, including not-for-profit organizations, are generally subject to sales and use tax laws in the state(s) where they do business. If individuals pay for their own orders and the profit is donated to the fundraising organization, Tupperware

is required to collect sales tax regardless of whether the fundraising organization is tax-exempt or not. © Tupperware. Al rights reserved. 2010/2009-341-037 English USA 97609 e Ordering #76565/pk




Tupperware’

Spring & Summer 2010 Fundraiser Flyer at a Glance

Offer local organizations an easy way to raise funds!

What’'s new about the fundraiser flyer?
e The new version features products that appeal to consumers during the current season.
o0 Consumers are more likely to place an order and make a larger purchase when
offered timely product options.
e The fundraiser flyer dates match the 6-month catalog cycle with two versions offered each
year. You only have to remember one set of dates!
0 This gives you the opportunity to approach organizations about holding fundraisers
at least twice a year.
e The flyer highlights our sustainability and HOME messages to add value to the products.
o0 Each product displays a HOME rating, letting consumers know the main advantage
of the product. This can be a great talking point!
o New fun-to-read and educational “Did You Know?” bullet points promote product
benefits.
0 Also, the flyer and the order form are printed on recycled paper.
e The clean, colorful look of the new flyer makes it easy to use, while helping it stand out from
other fundraiser brochures!

What types of products are offered in the fundraiser flyer or through the TupperConnect™
online fundraiser?
e Previously, 2/3 of sales came from 1/3 of the products.
o 32 key products offered: A mix of Tupperware classics, such as Wonderlier® Bowls
and FridgeSmart® Containers, plus seasonal products.
0 20 exclusive products are available through TupperConnect™ online fundraiser.
Products are selected to avoid substitutions and out-of-stock situations.
o Exclusive online fundraiser products are limited in quantity and will change throughout the
year. This will create a sense of urgency to purchase more online. However, customers
placing online orders will not receive substitutions.

How does the fundraiser flyer increase sales?

e Products are arranged in ascending retail price.

e The amount donated to the organization for each item is indicated with each product.
Customers may purchase an extra product so they can reach their donation goal.

e Customers can build their own sets with complementary products that easily cross-sell.
Teach your fundraiser organizers how each fundraising individual can show the upsell
possibilities and they’ll enjoy bigger sales.

o0 For example, customers who purchase the Boys’ or Girls’ Lunch Bag may also be
interested in the Small Sports Bottles Set. The Small Sports Bottle fits perfectly in the
side pocket of the lunch bag! The Sandwich Keeper also is a great addition to a
lunch bag order. Suggest the Hang-on-Spoons or the Snap Together On-the-Go
Cutlery Set to create a complete lunch solution.



Stamp or write your contact information in the space provided on each flyer to provide
personalized service and increase sales. The flyer encourages customers to contact you
directly when

o0 They have any questions about the products.

0 They wish to pay with a credit card or to see more fundraiser items through the
TupperConnect® online fundraiser option. (Be sure to include your email address in
your contact information.)

0 They want to host a party to qualify for free gifts.

What else do | need to know?

Both the flyer and order forms are 8 %2” x 11”. They'll fit perfectly in your Business Binder!
Each pack of 20 flyers contains 20 carbon-copy order forms—both the seller and the
consumer receive a copy of the order. Additional order forms are available in packs of 5.

0 Previously, the order form needed to be photocopied so that both the consumer and
seller were able to keep a copy. The old order form didn’t allow enough space for
both the consumer’s phone number and email address. And, extra order forms were
not available separately.

Size makes the flyers less expensive, so you can share samples with more potential
fundraiser organizations!
Cost for a pack of 20 with 20 order forms: $2.00 U.S./$2.50 CAD

0 A 35% price reduction!

Timeline

February 13: New program announced through My Week email.

February 25: Fundraiser flyers and order forms available to order as sales aids.

March 8: Selected fundraiser products available to order as samples to demonstrate.
March 13: New fundraiser flyer opens in My Sales.

March 26: Deadline to submit orders for fundraisers using the 2009 catalog.
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